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This presentation of DarioHealth Corp. (“Dario”, the “Company”, “we” and “our”) and 
statements of our management or agents related thereto contain or may contain 
forward-looking statements within the meaning of the Private Securities Litigation 
Reform Act of 1995 (the “Act”).  Statements which are not historical reflect our current 
expectations and projections about our future results, performance, liquidity, financial 
condition, prospects and opportunities and are based upon information currently 
available to us and our management and their interpretation of what is believed to be 
significant factors affecting our business, including many assumptions regarding 
future events. For example, when we discuss our growth potential and return on 
investment, the potential market opportunity, potential increase in revenue based on 
multi-condition accounts, the potential benefits to be realized by the strategic 
agreement with Sanofi U.S. Services Inc. (“Sanofi”) and the expected contract value and 
potential revenues and product offering, we are using forward-looking 
statements.  Words such as “seek,” “intend,” “believe,” “plan,” “estimate,” “expect,” 
“anticipate,” “will,” “would,” and other similar expressions all denote forward-looking 
statements within the meaning of the Act. 

Readers are cautioned that actual results, performance, liquidity, financial condition 
and results of operations, prospects and opportunities could differ materially and 
perhaps substantially from those expressed in, or implied by, these forward-looking 
statements as a result of various risks, uncertainties and other factors. Factors that 
could cause or contribute to such differences include, but are not limited to our 
compliance with regulatory requirements, the impact of current and any future 
competition, our current and future capital requirements and our ability to satisfy our 
capital needs through financing transactions or otherwise, our ability to manufacture, 
market and generate sales of our Dario® diabetes management solution, as well as 
other factors and risks discussed in the Company’s filings (including the results of the 
Company’s commercial and regulatory plans for Dario®) with the U.S. Securities and 
Exchange Commission (the “SEC”).  

Forward-looking statement

We undertake no obligation to publicly update any forward-looking statements, 
whether as a result of new information, future events or otherwise, except as required by 
applicable law.

In addition, readers are cautioned that any estimates, forecasts or projections contained 
in this presentation or as may be discussed by our management or agents have been 
prepared by our management in good faith on a basis believed to be reasonable. 
However, such estimates, forecasts and projections involve significant elements of 
subjective judgment and analysis and no representation can be made as to their 
attainability. No representation or warranty (express or implied) is made or is to be relied 
upon as a promise or representation as to our future performance. Readers are 
cautioned that such estimates, forecasts or projections have not been audited and have 
not been prepared in conformance with generally accepted accounting principles.

This presentation contains market data related to our business and industry, including 
projections that are based on a number of assumptions. If these assumptions turn out to 
be incorrect, our actual results may differ materially from the projections based on these 
assumptions. As a result, the market for our products may not grow at the rates 
projected by these data, or at all. If the assumptions upon which the projections are 
based prove to be incorrect, or if the market for our products fails to grow at the rates 
projected, our results will differ materially from the projections included in this 
presentation.

This presentation shall not constitute an offer to sell or the solicitation of an offer to buy 
any securities, nor shall there be any sale of any securities in any state or jurisdiction in 
which such offer, solicitation or sale would be unlawful prior to registration or 
qualification under the securities laws of any such state or jurisdiction.
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DarioHealth investment thesis

Above 10 world-class 
clients & partners
Aetna, Sanofi, Blues Plan, and others 

Expected greater than 70% growth on the core 
business with expanding margins expected 
over the next 3 years.

70% Gross margins

Strong balance sheet

$43.9M* in cash

Operates in the future of the 
healthcare industry

Expanded into multi-healthcare conditions

5 chronic 
conditions

Product excellence and clinically 
proven results. 4.9/5 stars in the Apple 
app store

$5k yearly savings

$171B TAM

*Cash balance as of September 30, 2023, including long-term loan of $30M

https://www.gavinpublishers.com/article/view/the-cost-and-impact-of-type-2-diabetes-policy-recommendations-for-a-growing-public-health-epidemic
https://www.dariohealth.com/wp-content/uploads/2021/04/MK-0054-RevA-Decrease-in-Estimated-A1C-for-people-in-High-risk-over-a-full-year-of-users-monitoring-with-a.pdf
https://dariohealth.investorroom.com/2021-05-18-DarioHealth-Acquires-Digital-Behavioral-Health-Platform-wayForward
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22.8M
Comorbidities -

People with
Diabetes and Hypertension

103M

$9B

$90B

https://www.sciencedaily.com/releases/2016/03/160301114116.htm
https://mhanational.org/issues/state-mental-health-america
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%

https://www.cdc.gov/diabetes/library/spotlights/diabetes-facts-stats.html
https://www.cdc.gov/diabetes/managing/mental-health.html#:~:text=Being%20stressed%20for%20a%20long,some%20point%20in%20their%20life
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Behavioral Health

Diabetes

Financial well-being 48%

Nutrition/weight 
management

Physical activity

Cardiovascular health

26%Musculoskeletal

23%Cancer

14%Family planning and support

75%

49%

40%

39%

28%



Source: The State of Digital Health, Employee Benefit News, 2023.
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Based on surveys conducted by the Company with its customers on a quarterly basis 2024 employees and conditions numbers are estimated according to signed contracts that will be activated in 2024 
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50M

21M

7M
5M

3.5M

700k

1.15B

185M

150M

111.5M

65M

11.8M

* Based on numbers received from the named customers

** Estimated on members lives numbers received and  Company contracted products and prices
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No. of 
conditions 

1

5
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Financial profile improvement – revenue breakdown

B2C - Consumer

• $8M - Annual run rate
• Generating cash

Commercial – B2B2C

• Recurring revenues at an 
annual run rate of $5.5M

• Growing for the last 10 
consecutive quarters.

Commercial – Strategic

• Strategic projects with Sanofi and 
Aetna - at $6.3M annual run rate

• Platform Access & Data portion - at 
$3.5M annual run rate 1-9/2022 1-9/2023

$5M

$15M

$10M

Revenues per channel - Q

$20M

$25M
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Growth potential – employers, health plans, and strategic

Retain Users 

Ramp Up 
Signed 
Contracts

Land & 
expand

Partnership Access – 
New contracts

2021

$0.8M

2022

$3.6M

1-9/23

$3.88M

Early stage Growth stage

B
2B

2C
 –

 A
R

R
 

B2B2C: Employers, Health plans B2B: Strategic / Data

Access to potential 87M 
member

Existing Clients:

• Additional conditions 

• Additional population

Ramp Up Signed 
Contracts - $60M in 
contract value
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Financial profile improvement – Gross Profit (GAAP)

33.2%

19.3%

34.9% 35.0%

2020 2021 2022 1-9/2023
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Financial profile improvement – Gross Margins (Non-GAAP)

Gross Margins Trend
(Non-GAAP)

Continuous improvement of gross 
margins due to larger B2B2C 
business.

B2B2C business already achieved
70% gross margins

Business expected to reach 
70% gross margin at scale 

2020

35%

2021

40%

2022

51%

1-9/2023

55%

Reconciliation between gross profit and non-GAAP gross margins is presented at the 
end of this presentation 
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2021 2022 1-9/2023

Financial profile improvement – Operating expenses (GAAP)

$80.5M

$66.5M

$47.8M
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Financial profile improvement – Operating expenses (Non-GAAP)

$50M

2022 1-9/2023

$32.3M

2021

$55M

Continuous Reduction in OPEX trending 
also into 2024

Reasons for reduction:

• B2C ramp down

• M&A consolidation

• Scale, Automation, offshore

Reconciliation between operating expenses and operating expenses (non-GAAP) is 
presented at the end pf this presentation
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Financial profile improvement – Operating Loss (GAAP)

2021 2022 1-9/2023

-$42M

-$76.5M

-$56.8M
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Financial profile improvement – Operating Loss (Non-GAAP)

Reduction in operating loss due 
to improvement in all parameters:

• Commercial revenues, OPEX, 
Gross margins 

• Reduction trend is expected 
into 2024 

Operating Loss (Non-GAAP)

2021 2022 1-9/2023

-$35.5M

-$46.7M

-$23M

Reconciliation between operating loss and operating loss (non-GAAP) is presented at 
the end of this presentation
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Non-GAAP Financial Measures

We have provided in this presentation financial information that has not been prepared in accordance with Generally Accepted Accounting Principles (GAAP). These non-

GAAP financial measures are not based on any standardized methodology prescribed by GAAP and are not necessarily comparable to similar measures presented by other 

companies. We use these non-GAAP financial measures internally in analyzing our financial results and believe they are useful to investors, as a supplement to GAAP 

measures, in evaluating our ongoing operational performance. We believe that the use of these non-GAAP financial measures provides an additional tool for investors to 

use in evaluating ongoing operating results and trends and in comparing our financial results with peer companies, many of which present similar non-GAAP financial 

measures to investors.

Non-GAAP financial measures should not be considered in isolation from, or as a substitute for, financial information prepared in accordance with GAAP. Investors are 

encouraged to review the reconciliation of these non-GAAP financial measures to their most directly comparable GAAP financial measures provided in the financial 

statement tables below.

Gross profit and gross margin (non-GAAP). Our presentation of non-GAAP gross profit and gross margin excludes amortization of acquired intangible assets, depreciation 

and stock-based compensation. We exclude these non-cash expenses, as we believe doing so better explains the profitability of our products on a cash basis as well as 

better presents the cash generation potential of our products.

Operating expenses (non-GAAP). Our presentation of non-GAAP operating expenses excludes stock-based compensation expenses, depreciation and amortization, earn 

out revaluation and acquisition costs. Due to varying available valuation methodologies, subjective assumptions, and the variety of equity instruments that can impact a 

company's non-cash operating expenses, we believe that providing non-GAAP financial measures that exclude non-cash expense and one-time expenses provides us with 

an important tool for financial and operational decision making and for evaluating our own core business operating results over different periods of time.

Net loss (non-GAAP). Our presentation of adjusted net loss excludes the effect of certain items that are non-GAAP financial measures. Adjusted net loss represents net loss 

determined under GAAP without regard to stock-based compensation expenses, amortization of acquired intangible assets, depreciation of fixed assets, amortization, earn 

out revaluation and one time acquisition costs. We believe these measures provide useful information to management and investors for analysis of our operating results.
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Reconciliation between Gross Profit and Gross Margin

In USD 000 Nine months ended

2020 2021 2022 September 30. 2023

Revenues:

Services $2,085 $17,859 $11,171

Hardware and consumable products $18,428 $9,797 $5,565

Total revenues $7,576 $20,513 $27,656 $16,736

Cost of revenues:

Services $338 $5,324 $3,701

Hardware and consumable products $12,106 $8,320 $3,902

Amortization of acquired intangible assets $4,106 $4,357 $3,281

Total cost of revenues $5,063 $16,550 $18,001 $10,884

Gross profit $2,513 $3,963 $9,655 $5,852

Gross profit % 33.2% 19.3% 34.9% 35.0%

Add back:
Amortization of acquired intangible assets $4,106 $4,357 3,281                                   

Depreciation and Stock-based compensation $151 $219 $171 $152

Gross margin (non-GAAP) $2,664 $8,288 $14,183 $9,285

Gross margin % 35% 40% 51% 55%

Year ended December 31, 
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Reconciliation between Operating Expenses and Operating Expenses (non-GAAP)

In USD 000 Nine months ended

2021 2022 September 30. 2023

Operating expenses:

Research and development $17,219 $19,649 $16,052

Sales and marketing $39,706 $30,323 $19,163

General and administrative $23,532 $16,493 $12,611

Total operating expenses $80,457 $66,465 $47,826

Less:

Stock-based compensation $24,874 $16,909 $15,246

Acquisition costs $880

Earn out revaluation ($503) ($497)

Depreciation and Amortization $229 $375 $293

Total adjustments $25,480 $16,787 $15,539

Operating expenses (non-GAAP) $54,977 $49,678 $32,287

Year ended December 31, 
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Reconciliation between Operating Loss and Operating Loss (non-GAAP)

In USD 000 Nine months ended

2021 2022 September 30. 2023

Operating loss $76,494 $56,810 $41,974

Less Gross profit adjustments:

Amortization of acquired intangible assets $4,106 $4,357 $3,281

Depreciation and Stock-based compensation $219 $171 $152

Less operating expenses adjustments

Stock-based compensation $24,874 $16,909 $15,246

Acquisition costs $880 $0 $0

Earn out revaluation ($503) ($497) $0

Depreciation and Amortization $229 $375 $293

Total adjustments $29,805 $21,315 $18,972

Operating loss (non-GAAP) $46,689 $35,495 $23,002

Year ended December 31, 



Thank You!
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